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Kevin is highly experienced in Financial Planning & Analysis with a demonstrated history
of transferring analytical skills across multiple industries including Healthcare, Retail,
Wholesale Distribution and Restaurants. He is skilled in Financial Analysis, Managerial
Finance, Strategic Planning, Developing Talent and has a strong working knowledge of
Generally Accepted Accounting Principles (GAAP). Kevin is also highly adept at nancial
modeling, being able to parse through large data sets to identify trends for use in
budgeting and forecasting.

EDUCATION

AREAS OF EXPERTISE

Masters of Business Administration
Indiana University - Kelley School of
Business

Financial Modeling

BS, Finance & Accounting
Drake University

EXPERIENCE
Division Controller - Culinary
Equipment & Sales
US Foods
Senior Consultant - FP&A
UnitedHealth Group
Senior Analyst - FP&A
Best Buy
Consultant - FP&A
United Healthcare

STRENGTHS
Critical Thinking
Calm Under Pressure
Telling the "Story" through Analytics
KPI Design
Strategic Thought Leadership
Employee Development &
Engagement

Financial modeling not only tells us where a business has been through descriptive
analytics but allows us to better understand where a business is going using predictive
analytics and how to shape the outcome in alignment with the desired strategy through
prescriptive analytics. Every model I build keeps in mind the importance of decisionmaking support utilizing sound logic, methodologies and quanti cation of outcomes.

Continuous Improvement
The concept of continuous improvement was instilled in me at a very young age where I
learned that no matter how well I did something, there was always an opportunity to get
better. I have employed this throughout my career by continuously reviewing the
processes that I have inherited or built myself to look for opportunities to automate,
reduce waste and in some cases, a need to start over completely. This has allowed me to
spend less time on running reporting and more time on analysis that drives value
creation.

Relationship Building
Finance plays a vital role in all businesses and that value can only be delivered upon
when there are strong relationships across the organization. Long ago, I learned the
value of great customer service which allows me to identify “needs” versus “wants,”
prioritize competing requests and make the largest impact possible. Thus, I have
continually created trusted partnerships that keeps Finance front of mind and involved in
crucial decision making.

Financial Planning & Analysis
The last several years of my career have been focused on building and rebuilding
nancial reporting packages, budget processes and forecast methodologies. Through
this, I have been able to deliver improved ef ciency, accuracy and insights. This is the
culmination of the areas of expertise I have already listed. My success in FP&A is built
upon my ability to execute on those areas rst.

INDUSTRY EXPERIENCE
Health Insurance
Wholesale Distribution
Retail

Restaurants / Hospitality
Consumer Packaged Goods
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